BUSTING THE MYTH:

Implants Lead to Salebarn Discounts

Implants continue to be the most cost effective and proven technology available to producers to
improve feed efficiency and gain in cattle, yet only 30 percent of operations are implanting." Why?

One of the most common reasons for non-use is the perception that premiums are rewarded at the
salebarn for non-implanted or non-hormone treated cattle (NHTC).

A
° Data indicate that the sale price for implanted calves is not 15 to 40
statistically different than non-implanted calves®? POUNDS

o Only $1.72/cwt premium for NHTC*

IMPLANT VALUE

® Implants consistently:

v Improve weight gain by 15 to 40 pounds over non-implanted controls®
VIncrease rate of gain, live weight and value in each phase of beef production®

v Increase value on average $14.25 to $38.00 per head when used in calves and
stocker cattle’




AVERAGE SALE PRICE —

== |IMPLANTED VERSUS NON-IMPLANTED CATTLE **
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2010 114.99 114.91 program, it's critical to ensure

2011 141.45 141.28 your premium earns you more
: : than the pounds gained by
2012 163.07 162.96 implanting. Ask your Elanco

2013 162.05 162.45 sales representtatlve hc_>w to
evaluate ways implanting can
2014 232.41 232.35 improve your bottom line.

2015* 227.72 229.12
2016 145.72 145.80

2017 153.36 152.98
2018* 162.36 161.58

*Statistically different at P=0.05
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"Based on grazing implant data presented by Kuhl and value of gain of $0.95/b based on data from 2010-2018 for steers and heifers across multiple states
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